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Disclaimer

Disclaimer

This presentation was prepared by MTS PISC (MTS)
based on the audited annual consolidated financial
statements prepared in accordance with International
Financial Reporting Standards (IFRS) for 2025 as of
December 31, 2025 and other financial indicators.

Some information in this presentation may contain
projections or other forward-looking statements
or statements regarding the future financial performance
of MTS or its subsidiaries. Forward-looking statements
include forecasts regarding beliefs and expectations.
MTS cautions that projections are not guarantees
of future performance and contain risks and other
important factors that MTS cannot predict with accuracy.

Actual conclusions and results may differ materially from
those projected by MTS in the forward-looking statements;
MTS undertakes no obligation to update or revise these
statements, whether as a result of new information or for
any other reason, or to conform them to actual results. The
figures used in this presentation are subject to rounding,
which may result in slight differences in data and
percentages compared with those presented in the
published financial statements.

The information contained in this presentation should not
under any circumstances be considered complete, accurate
or impartial. The information in this presentation is subject
to verification, finalization and change.

MTS has not made, nor does it make, on behalf of itself, its
shareholders, directors, officers or any other persons, any
representations or warranties, express or implied, regarding
the accuracy, completeness or objectivity of the information
contained herein. None of MTS’s directors, shareholders,
officers or any other persons accepts any liability for any
losses of any kind that may arise from any use of the
contents of this presentation.



4 Key results

4Q 2025 key results

Highlights

No1 B2B telecom in the loT

and Private LTE segments'

(o) in quality
N — 1 of voice services?

(o) in broadband internet speed
N 1 in Moscow3

in digital security among
N 01 ecosystems and telecom
operators®

! According to an assessment by the analytical agency ONSIDE

Financial
performance

Ei:r\?;npue 2 2 2 o 5 5%842/: y/y

Non-telecom RUB bn
revenue 95.2 +23.3%y/y

OIBDA 71.8 Seonyy

LTV GIBbA 1.6

Our customers

g/luobt;il:eribers 83 .4 T1.0 my/y

wrs 16.3 Hemyy

ELn;foCr?\ers 1 9. 2 4n-11.6 my/y

2 According to a study by TelecomDaily 2 According to TelecomDaily 4 According to J’'son & Partners Consulting
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MTS — business
after transformation

Telecom FunTech ©nN megua)
* MTS Telecom * KION and pay TV

* MTSLink * KION Music

* MTS Exolve  MTS Live

* Irteya' * ON Label

« MGTS » KION Stroki

* Gulfstream * ON Studio

revenue RUB 502.4 bn

Retail network

* 3,900 retail stores
* E-commerce platform: shop.mts.ru

revenue RUB 58.7 bn

revenue RUB 29.0 bn

Urent

Rentals:
e Scooters
* Bicycles

GMV

FinTech

MTS Bank
MTS Money
MTS Pay

MTS Investments
MTS Insurance

Doveritelnaya
Management

. revenue

RUB15.5 bn

BigTech (vws)

« Al

* The Platform

» Cloud technologies
Company » Cybersecurity

RUB172.4 bn revenue RUB 63.8 bn

AdTech (Advertising business)

Programmatic platform (DSP)
MTS OmniChannel

MTS Marketolog

MTS Ads

revenue RUB 70.0 bn
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7 Telecom business results

B2C —

growth confirms subscribers’ trust

Change in revenue from B2C
communication services (y/y)

6.0% 5.4% 8.8% 9.3% 75%

4Q 1Q 2Q 3Q
2024 2025 2025 2025

All data for 4Q 2025,
unless stated otherwise

4Q
2025

'Telecom 2.0 — revenue from a service business model built on personalized digital solutions offered
to customers — subscriptions and bundling mechanics; new experience in telecom, security products

Key results

(telecom and convergent)

N21

MTS leads in technology among Russian telecom operators
(I’son & Partners Consulting, October 2025)

Growth in share
of VoLTE trafficy/y

+9.8:5.

Increase in households

with broadband in Q4 (g/q) + 2 9 2 ths

Share of Telecom 2.0!
in B2C revenue

25.7%

Increase in revenue from
new convergent sales

+73%

MAU My MTS
+0.6 m in 4Q 2025

30.3n

Increase in convergent?
subscribers y/y

+18.5+

Increase of B2C
broadband subscriber base +901%

Increase in revenue from
broadband equipment sales y/y X2 o 5

2 MTS convergent tariff combines
home internet and mobile services
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Key B2C development priorities

Security

MTS has the most
comprehensive offering
on the market in terms

of comprehensiveness,
diversity and functionality
of digital security services
for subscribers!

Defender
Defender+

Defender Family

Anti-Fraud Platform

VoiceTech includes intelligent
services for automated voice
call processing powered by Al

Al Secretary

Call recording

Call from chat

Transcription

Noise reduction

1As of December 2025, according to an assessment by J’son & Partners Consulting

C:2TTECH

Youth

The REEL tariff speeds
up things for those who

need to get everything done

REEL Bot

KION Music

Unlimited internet

Bonuses from partners

Family

Family Group is a service that
allows you to combine up to 10
MTS numbers into one group
to receive discounts on com-
munications and access

to additional services

Role model

Geolocation

Discounts

Kids

MTS Junior — a tariff for
children with built-in safety
features so that parents can
have peace of mind

Geolocation
Safe internet
Defender Family

Unique role model

Unwanted contend
blocking
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° S
Strategic focus on B2B products
Change in revenue from B2B/G Growth rates by segment
communication services (y/y) and product
20.3% 9.6% 141% 19.0% 12.8% Basic services' +1196 @' +609%

Vertical solutions

Digital services? +35% Video surveillance +93%

Geo-analytics +44% Digital real estate X2

Key developments in 4Q 2025
MTS confirmed its leading position A process has been implemented for quickly
4Q 1Q 2Q 3Q 4Q with its number of pilot and commercial concluding online agreements to connect
2024 2025 2025 2025 2025 projects in the pLTE market to the internet for businesses in all cities
with a 43% share of the Russian Federation
"Basic services — classic telecom services (connectivity: mobile 2Digital services — revenue from digital services beyond classic communications

communications, broadband internet, as well as content), including MGTS services, including subsidiaries: Exolve, Link, Gulfstream, SKAI
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Retail —
new formats and improved service

Key achievements +300 Ireaseinsales New :
O fSIMcards flagship office
Fegardliieast lyselee X3 IS ERE R A new flagship store opened on Arbat

; ot
SIEPEEIE RS (G RIEHZIYA) of subscriptions in the Cosmos Selection Moscow Arbat building

Main development Service level
priorities

ooz o high level
Optimize store 78% i saistaction (tNPs)
./'\7'. L\n:éiisnizg;atfggints 89% high service level (SL)

Reimagining the role of retail : :
and focus on services 90% first call resolution (FCR)

.
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12 Business-line results P

MWS — &
focus on external revenue growth

Achievements New launches

Launched MWS Al Agents Platform
63 . EUB ::VIW280r2e£\3/ enue ‘ an enterprise-ready platform for mana-
i eiF ging the lifecycle of corporate Al agents

Launched of platform software:

+ o external revenue (@) MwsGPT, MWS Tables, MWS Data
1 ’ ’ '
5 3 /0 growth MWS TeamStream, etc.

model ranked #1in the NIST

‘ In 2025, VisionLabs’ recognition
international benchmark

cyberattacks on the
>3O ths cloud thwarted

MWS GPT — “Project of the Year”

by 1 5% ;ier;ig?rglgggglead €@ (Global CIO), in the “Best Solution
for Business and Industry” category

large language models (LLM) Cotype 2.5 Pro LLM became
70 =}  areavailable in the service for * the top Russian model according
work with them — MWS GPT to MERA benchmark

All data for 2025, unless stated otherwise
TMWS revenue excluding from companies included in MTS Group
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MWS Cloud —

strong growth in core products

Key developments
and achievements

Revenue growth
by segments (2025 y/y)

Virtual GPU
X1 o 6 infrastructure

+35%

Backup
services

MWS Cloud Launch of our own cloud
+40% revenue growth @ rlatform — MWS Cloud
2025vy/y Platform
Launch of an on-prem
latform for centralized
OIBDA growth P
+103% 2025y @) management

of Kubernetes clusters —
MWS Container Platform

99.99%

Cloud services
availability (SLA)

Launch of the second
module at the GreenBush
data center with capacity
for 600 server racks

Content delivery
x3.3 (Cloud CDN)

+29%

Cloud VPN

X2 ) 2 cybersecurity

+59%

Cybersecurity
operation
center

X2 1C cloud products

+27%

Business
applications
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MTS AdTech —
growing faster than the market

Revenue, RUB bn

@ Advertising technologies'
@ Marketing technologies?

2023 2024 2025

+274% - > 70.0

55.0

33.9

211
33.9

All data for 2025 ' Advertising on digital channels (digital advertising) and targeted messaging
unless stated otherwise  2A2P messaging (Application-to-Person) — SMS messages from applications/systems to clients

7.7
26.2

Key developments
and achievements

mediascout for customer support
N91 quality, according to a ranking by J'son
& Partners Consulting

revenue growth from the

+30‘6% advertising technologies

segment!

revenue growth from the

+25'5% marketing technologies

segment?

o MTS Ads Premium Video
+73 /0 revenue growth

200ths

successful ad campaigns - an
anonymized database for training
models for creating advertising

50%

advertising campaigns are
launched in MTS Marketolog
with Al assistance

X2

KION's advertising reach on
Smart TVs and the website
using MTC Ads Premium Video

X2

increase in advertising
campaigns of external clients
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Bank —
net profit record

Key indicators,

RUB bn

Operating income

excluding revaluation’

2023

12.5

2024

12.4

Net profit

2025

14.4

Diversifying asset portfolio,
RUB bn

Securities (@ Retail @ Business @ Cash @ Other

loans loans
2023 2024 2025
F25 % > 7545

602.5

480.2

301.5

78.8

Expanding

our customer base
through synergies
between fintech

and telecom services

bank active clients
4m (+33%y/y)

share of new customers
48% acquired through MTS

(x2yly)
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ON Media —
focus on original content

Top new KION Originals
KION

in 2025 O MTC Live

¥ tickets sold in 4Q 2025 (on par with
{[SRC 2 >Gn 5
° m pay-TV users Z /‘ ‘

4Q 2024 despite a market decline)

GMV
e ; 1 3 . 8 RUB bn (+7%vyl/y)
+16% ¢ " os 0
increase in the number A new series premieres ' ON KION [ {[e]\\
of viewing hours per user every month Label Music Stroki

~100 ¢ A60m  +7% 10.4

original titles are Switched to our own g‘?rfz;(r)r?s on ﬁ';’ferr?i%z - total ’

; : consumption
o developmgnt A system for'storlng all platforms per user (y/y) time (q/q)
and production and distributing content

All data for 4Q 2025, unless stated otherwise
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Business-line results

Urent — GMV leader among
kicksharing services!

Achievements
N21 +24%
in GMV among increase in GMV
kicksharing for the platform
companies in 2025y/y

in Russia' (to RUB 15.5 bn)

205

number

of locations
in Russia
and Belarus

4 SAPA>KEH

+30%

increase in the \1 1 3
number of trips ~
in4Q 2025vy/y

I -
e

/

e o

75.6%

share of trips with
a subscription
in4Q 2025

9, |
N\ I M |
'mj e
el N
4 »A

A\
N \

Developments

Russia’s Ministry of Digital
Development added the
platform to its “whitelist”

We paused the subscription

and related charges during the
low season. This helped retain
the MTS Premium subscription
for a significant number of users

Urent became a year-round
urban service: users now have
access to a new type of transport —
sSnow scooters




MTS group
financial results

_
9\40 2025>




19 MTS Group financial results M

4Q 2025 revenue —
growth across five key areas

Revenuel, +16.4°4

RUB bn 4Qy/ly High revenue growth rates
in 4Q 2025 were driven
by growth in the following areas:

191.2 14.8 -54 13.0 4.5 11 1.4 1.9 222.5
A All telecom segments
—— e — A FinTech
A Advertising technologies
-c% . A Mediaholding
? = o Revenue is being pressured
e 9 > 0 £ by the slowing down of the retail
e 5 = B < market for phone and accessory
£ £ = < £°9 5 . sales
4Q ko 35 IGEJ % < (é) S 4_0Cj 4Q
2024 = z 8 i <8 = = 5 2025

'Final values may differ due to rounding



2025 revenue — growth in core
and digital telecom services and
emerging business lines

Revenuel,
RUB bn 703.7 451 -5.3 427 15.1 56 4.4 -4.0
D
D
o
C
T »w
8.9
3 o 2
5 3 S
5 2 e = £9 i _
0/ 3 5 & Q< 2 g Z
+14.7 (@) 2024 G 23 i 28 = = 5

2025 versus 2024

807.2

2025
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OIBDA keeps growing at a high
double-digit rate

OIBDA, ruBbn

60.4 VARS] 246.4 279.7

+18.9% +13.5%

4% y/y
The acceleration in OIBDA growth is driven by higher
revenue from telecom services and non-telecom
businesses (FinTech, Media, AdTech)
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Net profit trend remains positive

Adjusted net profit!, RUB bn

29.3

2024

1.4

4Q
2024

OIBDA

OIBDA

Revaluation of
financial instruments?

Revaluation of
financial instruments?

'Excluding the impact of the sale of MTS Armenia in 1Q 2024
2Including FX and derivatives transactions

Depreciation, tax
expenses and
others

-2.5

Depreciation, tax
expenses and
others

Net interest
expenses

E——
-3.1

Net interest
expenses

+20.3%

y/y

35.2

2025

x15
y/y

21.5

4Q
2025

Net profit' for 2025 increased

by 20% y/y driven by sustainable
positive OIBDA dynamics and

a positive result from operations
with financial instruments
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° ey ® S
MTS reduces its debt position
Total debt!
1 @ Net debt!, n Effective
3.8 RUB bn Net debt ® mei 38EE/OR:|J3%21 interest rate -4p-|;§/
‘O _37%q/q?
Top credit ratings
Txpert ruAAA
NHKP JAVAVAW U
AKPA AAA(RU)

USD11% @ RUB 98.7%

MTS Savings

Accumulated volume
of funds as of >4
December 31,2025 RUB bn

Clients >39 ths

Bonds 44.5%
® Credits and loans 55.5%

' Excluding leases in IFRS and borrowing costs 2 4Q 2025 versus 3Q 2025
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We focused investments
on high-return areas

MTS Group capital expenditures], Free cash flow?,
RUB bn RUB bn
112.6 101.5 132.4 120.6 14.0 101
-9%
y/y
The Group’s capital expenditures for the 12 months of 2025 decreased Free cash flow, excluding banking activities and cash received in 2024 from
by 9% compared with the 12 months of 2024. The Company continues the sale of a foreign subsidiary, decreased to RUB 10 bn for the 12 months of

to invest in infrastructure and emerging business lines 2025 amid rising interest expenses and tax deductions
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Building a stable dividend yield

Dividends @ Dividends declared, Dividend per share,
RUB bn RUB

33.85 34.29 35.0 35.0

Dividend policy
2024-2026

Payment frequency: once a year

Payment of no less than RUB 35.0 per share in each
calendar year
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